
# A t m a n i r b h a r B h a r a t

1st Made-in-India Enterprise-grade 
Cloud Service Provider.



1. Existing public cloud are hyper scalers. Not everyone needs

this nature, but everyone pays premium for it.

2. Without direct support from CSPs, CloudOps remains a

pain for businesses.

3. As companies grow, Public cloud costs escalate rapidly.

4. Planning for Private Cloud exposes businesses to manage

overhead of security, reliability, and compliance.

5. Available options for private cloud are charging premium

for monopoly.

PROBLEMs  in current Cloud Industry

P U B L I C  C L O U D

P R I V A T E  C L O U D  /  H A R D W A R E  
W I T H  V I R T U A L I Z A T I O N

V I R T U A L I Z A T I O N



When all the India's amazing innovations are born on US 
based Cloud companies.

How will we become 
"Atmanirbhar Bharat"
without an Indian Cloud?

B I G G E S T  P R O B L E M  O F  A L L

Solving these problems

Xloud gives India a complete Cloud 
infrastructure solution

6.



Public Cloud Private Cloud
Build – Deploy - Scale Fully managed by us

Enterprise-Grade Cloud infrastructure by Xloud

• Virtualization on individual server level
• Collocated at our DC, or in-house DC.
• Improved security and compliance
• Enhance performance with dedicated infra

Compute Storage Network GPU Load BalancerDatabase Kubernetes

• Reliable cloud for businesses to host their 
product

• Powerful scalability with cloud native tools like 
Kubernetes.

• Support with custom hardware requirements.
• One-click deployment scripts for most 

common services

And

Best of both World

Hybrid Cloud



Xloud’s Core differentiator
U S P :  W H Y  W O U L D  C U S T O M E R  M O V E  T O  U S E  &  P A Y  F O R  O U R  C L O U D ?

1. Personalized customization of infra

2. Handheld application modernization

3. 24/7 direct customer support
(Multilingual, 24x7, 365 days)*

4. 40-50% cost reduction right at the infra layer

5. 20% of infra reserved for credits

1. Fully managed infrastructure support

2. Heterogenous infra with no-vendor lock in

3. Networking between multiple locations.

4. 24/7 direct customer support

5. Per server license model with add on support

Public Cloud Private Cloud



Government

Market opportunity in Cloud industry.

DPIIT registered 
Startups

To be invested in 
India for creating 
data centers

Total large-scale 
enterprises

No. of data centers

173

1983

5275

Total registered 
MSME

Private CloudPublic Cloud

Global Server virtualization market size by 2030

Indian public cloud 
revenue by 2027

https://cio.economictimes.indiatimes.com/news/data-center/we-need-an-innovative-india-cloud-that-caters-to-our-people-rajeev-chandrasekhar/98915403
https://www.moneycontrol.com/news/business/startup/govt-plans-incentive-scheme-for-cloud-startups-to-thwart-microsoft-amazon-google-domination-10263041.html
https://www.business-standard.com/technology/apps/google-playstore-s-dominance-hinders-govt-s-open-internet-goals-mos-it-124030200666_1.html
https://www.datacentermap.com/india/
https://thenewstack.io/why-broadcom-is-killing-off-vmwares-standalone-products/
https://www.dqindia.com/digital-transformation-e-government-data-localization-among-key-reasons-for-growth-of-dcs-in-india-techno-dc/


E V E R Y T H I N G  I S  B U I L T  U P O N  I N F R A L A Y E R

We are the infra for every 
innovation Started or 
will be Started.

*Mid 2024

*2026

*Mid 2024

*2026

*2028

Future growth

We’ll move up the ladder with a 
service at every layer creating 
a huge ecosystem of solutions 
and business.

*Our roadmap for creating service across layer

Road to be the biggest 
technology company.



Our Partner 
ecosystem

Paying customers
Clients in POC16

Customers in PoC8
Customers in Pipeline15

2
Partners onboarded  

₹
Total revenue in last 
5 months

₹
Avg. MRR

Revenue from public 
cloud

Traction of public cloud Private cloud 
customers



Ankit Gupta
F O U N DE R  - C E O

2 years later he launched his first server; and took first exposure to
virtualization in 2011 when he made his liquid cooling PC.

Before Xloud he created two companies in Agriculture and Accounting.
In 2019, While launching his next product on AWS he felt the gap in
market and his expertise on cloud core depth. Fueling his curiosity not
only he learned technology but also found the huge gap in Indian
ecosystem. He gathered the technology team and today he is on road to
take on the giants by creating India’s 1st Cloud.

On Mission to leverage technology and drive Xloud to redefine the boundaries of what is possible in cloud computing domain.

Rishabh Dev 
Sharma

2x entrepreneur with 5 years in startup ecosystem
keeps him very close to the customers. He started his
journey with a deep tech real-time wearable product
selling to south American clients. Following that he
created his own sports and gaming company. He is a
specialist in creating Go-to-market strategies and
creating optimized loops for various goals. Today at
Xloud, he leads global branding and positioning
creating leads for Xloud's private and public cloud
segment.

C O - F O U N D E R  - C M O

Meet the team
# W E A R E X L O U D

15+ years of experience in virtualization,
servers and IT infrastructure. In 2006, when
AWS was introduced to world, he deployed
his first network when he was in class 10th.



# W E A R E X L O U D

Nikhil Suryan
C o - f o u n d e r ,  C H I E F  I N N O VA T I O N  O F F I C E R

13+ years of hands-on design & implementation

experience in major technologies and delivering

specialized solutions to enterprise & startups.

Being a specialist of DevOps, security and

automation; He leads the innovation and solutions

at Xloud. (SRE principles, DevOps, Cloud Solutions)

Satish Patel 

15+ years in deploying & managing Private Cloud on

OpenStack for some of the biggest names in the

industries. As the Senior System Administrator at Unity,

Satish has led the charge in managing data centers and

OpenStack private clouds, contributing significantly to

the organization's technological prowess.

C o - f o u n d e r ,  C H I E F  T E C H N O L O G I C A L  O F F I C E R

Meet the team



XLOUD'S SEED ROUND

We are raising a total of

1.0 MIL – Stocks for Public Cloud
1.5 MIL – Technology & Marketing

We will utilize funds to
• Reach out to new customers
• Strengthen our technology
• Increase our stock for sale

13% Marketing

12% Technical 
Team

24%
Fixed Capex

9% Customer Support & 
Security Compliance

6% Product 
Development

5%
Opex (Infra)

31%
Variable Capex

60%
Cloud technology 

and marketing

40%
Public Cloud 

stocks

$2.5 Mn



Get in touch

WE  A R E  R A I S I NG  F UND S

A-307, Ansal Chambers 1

Bhikaji Cama Place, Delhi - 110036

rishabh.sharma@xloud.tech

+91-7838390551

And be part of the biggest technology 
company in making.



appendix
X L O U D  T E C H N O L O G I E S



$6.2Bn

REVENUE in 2022 from
Indian Cloud Industry

Heavy revenue in Indian Public Cloud Services market 

Public Cloud market owned by 
AWS and Azure in India. (2022)

40%

REVENUE Market by
2027 in India

$17.8Bn

India Public Cloud Services Market to Grow at a CAGR of 23.4% for 2022-27, According to IDC

https://www.idc.com/getdoc.jsp?containerId=prAP50777423


Non-Hyper-Scalers Cloud service providers globally

USA

ARR 2023: million.

ARR 2022 ~ million.

ARR 2023 million.

Canada

Thailand

Europe

ARR 2023: million.

INDIA



Market facts
I N S I G H T S  B A S E D  O N  O V E R  1 5  Y E A R S  O F  E X P E R I E N C E  I N  I N D U S T R Y .

• There is a huge-huge demand of reliable Cloud in India at a better price.  

• AWS or Azure has over 100 services. Which to use when to use, and how to use them, stays 
the biggest issue team face currently. 

• AWS, Azure, GCP or any other CSP won't connect with you to understand your application 
and pain point. Their assistance is limited to portal management. Not infra support service.

• When company scale, cloud cost increase exponentially, and that's when they think of 
redesigning the IT architecture that’s scalable and saves money.(Point when they also think of 
migration)

• There is currently no support from CSPs on architecture designing using their service for the 
product.

• Companies are moving towards hybrid cloud infra by deploying a private cloud/bare metal  
and public cloud but face difficulties and need support in managing two environment.

• Broadcom acquisition of VMware has raised it’s cost, added a subscription and removed 
partners leaving a big space for virtualization service. 

N E W S / B L O G S  S E C T I O N  
( C l i c k  t h e  b l o g )

https://www.servethehome.com/vmware-vcsp-customers-seeing-10x-or-more-cost-increases-under-broadcom/
https://www.graphon.com/blog/broadcom-cancels-vmware-partner-agreements#:~:text=Effective%20Sunday%2C%20February%204th,only%20Broadcom%20Advantage%20Partner%20Program
https://hbr.org/resources/pdfs/comm/splunk/Acceleratingforward.pdf


Industry
we cater to



Our biggest Customer along with Startups, MSME, & Enterprise is

Government
A n d  W e  a r e  g o i n g  f o r  M e i t y e m p a n e l m e n t .



“The World runs on OpenStack”

The Most Widely 

Deployed Open-Source 

Cloud Software in the 

World.

OpenStack is trusted to manage  40 Million+ 
cores around the world, across dozens of industries.

Deployed by thousands. Proven production at scale. 
OpenStack is a set of software components that provide 
common services for cloud infrastructure.

Few companies using 
OpenStack for their 
Cloud infrastructure.

O U R  C U R R E N T T E C H N O L O G Y



• Multiple availability zone within India & globally

• Mothership <> Edge Cloud architecture for customer with edge applications.

• Security compliance (SOC2)

• Marketplace for industry specific solutions (IoT, Robotics, FinTech and all)

• Cloud computing educational campaign across school, university, and companies.

Future plans in pipeline
*As of Feb 2024
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